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David Holt Joins EGIA as General Manager of Contractor University 
 

David Holt brings decades of industry experience to lead the strategic direction of EGIA Contractor 
University’s future educational content, curriculum, and activities in his new role as General Manager.  

 

FOR IMMEDIATE RELEASE  

SACRAMENTO, CA, February 3, 2025 – The Electric & Gas Industries Association (EGIA) has announced 
that contracting industry veteran David Holt has joined the EGIA team as the General Manager of 
Contractor University, an industry-leading business training platform for contracting businesses. David 
brings nearly 40 years of experience working with contractors, distributors, manufacturers, and trade 
associations to EGIA and Contractor University.  
 
In his new role as General Manager, David will oversee and lead the day-to-day activities and overall 
strategic direction for EGIA Contractor University. He will be responsible for identifying the training 
curriculum that contractors need to make their businesses successful in today’s marketplace and he’ll 
manage the team of industry experts required to create it for member contractors. Additionally, David 
will play a key role in cultivating, developing and maintaining strategic partner relationships with the 
HVAC industry’s preeminent equipment manufacturers, distributors and suppliers for EGIA. 
 
“I'm thrilled to join EGIA as the General Manager of Contractor University because this role represents 
an incredible opportunity to make a meaningful impact on the contracting community that I love,” said 
Holt. “I am passionate about helping contractors grow their businesses through a planned approach that 
focuses on delivering the ultimate service experience for their customers. I look forward to working with 
the amazingly talented EGIA team to further elevate Contractor University as the go-to resource for 
empowering contractors with the tools and training required for long-term success.” 
 
Before joining EGIA, David has spent nearly four decades serving the HVAC industry. He started by 
sweeping floors and running parts at his grandfather's HVAC business. After graduating from college, he 
founded a software company that developed one of the industry's first DOS-based service management 
and dispatching programs. David also served as president of the family HVAC business and was elected 
to ACCA's national board of directors. After the family business was sold in 1999, David transitioned to a 
career in HVAC training, coaching, and consulting, holding various roles with Profit Strategies, National 
Comfort Institute, and SilverBullet Price Page. 
 
“Having known and respected David for many years, it was an easy decision to bring him on board in this 
key leadership role,” said Bruce Matulich, CEO of EGIA. “David’s hands-on experience in nearly every 
facet of the industry, and his deep understanding of the various needs that contractors have in their 
businesses, will provide an essential perspective that will be instrumental in our ability to maintain EGIA 



 

Contractor University as the industry’s preeminent solution for contractor business training in the years 
to come.” 
 
For more information or to learn more about EGIA Contractor University, visit www.egia.org.   
 
About the Electric & Gas Industries Association (EGIA)  

EGIA is a nonprofit organization that empowers home services contractors to get the most out of their 
businesses through industry-leading training, financing and marketplace solutions. Its Contractor 
University offers access to the industry’s most recognized educators, who deliver innovative keys to 
success through online training systems, in-person workshops, conferences and webinars. EGIA is also a 
recognized leader in delivering sponsored demand management and resource efficiency services on 
behalf of electric, gas and water utilities and municipalities. These services include financing; rebate 
program administration and rebate processing; contractor network management, training and 
certification; and sales channel development and support. OPTIMUS Financing, which has facilitated 
financing for hundreds of thousands of residential and business projects valued at over $9 billion, 
provides contractors with a best-in-class suite of financing options. Contractor Marketplace brings 
together some of the most in-demand vendors and products in the industry at exclusive pricing. Learn 
more at www.EGIA.org. 
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